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David Krafft is a Partner Business Manager with VMware.  He is responsible for all Partner Sales and Support operations in Florida.   Previous to this role he was responsible for all revenue aspects of VMware’s Channels Sales Organization for the Southeast.  David trains and enables a core team of Value Added Resellers, OEMs, and Distribution partners. David has been with VMware Channels for the last 3 years.  

David has over 17 years of experience in the High Tech and Information Technology sales industry. Prior to joining VMware in 2007, he served in Sales, Management and Executive roles with Data Resource Group, IBM, Mainline Information Systems, Agilysys KSG and Arrow Electronics. 

He received a Bachelor of Science degree in Business and Communications from Towson University in Baltimore, Maryland.

About VMware

VMware® was founded in 1998 to bring virtual machine technology to industry-standard computers. VMware delivered its first product, VMware Workstation, in 1999 and entered the server market in 2001 with VMware GSX Server and VMware ESX Server. With the groundbreaking launch of VMware VirtualCenter and VMware VMotion™ in 2003, the company established itself as the leader in virtual infrastructure technology by introducing a new category of data center capabilities. In 2004 the company extended the capabilities of virtual infrastructure to the enterprise desktop with the introduction of VMware ACE. With the launch of VMware Player in late 2005 and VMware Server in early 2006, VMware introduced the first free commercially available virtualization products for users new to virtualization. In June 2006, VMware introduced VMware Infrastructure 3, the industry’s first complete infrastructure virtualization suite to deliver comprehensive virtualization, management, resource optimization, application availability and operational automation capabilities in an integrated offering. 

More than 4 million users and 100,000 corporate customers of all types and sizes use VMware software, including 99 of the Fortune 100 companies. Deploying VMware software to meet complex business challenges such as resource utilization and availability, customers have realized significant benefits, including lower total cost of ownership, higher return on investment and improved service levels to their customers.

